
Ensure student success with the Focus Casebook Series.

THE FOCUS APPROACH

In a law offi  ce, when a new associate attorney is being asked to assist a supervising 
attorney with a legal matter in which the associate has no prior experience, it is 
common for the supervising attorney to provide the associate with a recently closed 
case fi le involving the same legal issues so that the associate can see and learn from 
the closed fi le to assist more eff ectively with the new matter. Th is experiential ap-
proach is at the heart of the Focus Casebook Series.

Additional hands-on features, such as Real Life Applications, Application Ex-
ercises, and Applying the Concepts provide more opportunities for critical analysis 
and application of concepts covered in the chapters. Professors can assign prob-
lem-solving questions as well as exercises on draft ing documents and preparing 
appropriate fi lings.

CONTENT SNAPSHOT

Chapters 1-2 set the stage with a review of the historical antecedents of bank-
ruptcy and key sources of law and primary actors (including bankruptcy courts and 
professionals) under the United States Bankruptcy Code, as well as an introduction 
to basic principles and vocabulary of business entities and business debt.

Chapters 3-4 introduce the debtor, the process of fi ling bankruptcy, duties of 
the debtor generally, and the scope and implications of the debtor’s estate.

Chapters 5-6 discuss the fundamental concepts of the automatic stay, relief 
from stay, and creditors and claims including secured, unsecured, and administra-
tive claims.

Chapter 7 focuses on the Chapter 11 Debtor-in-Possession (DIP), including 
an overview of a standard Chapter 11 case, the petition, schedules and other docu-
ments, and the types and purposes of First Day motions.

Chapters 8-10 examine the powers of a Chapter 11 debtor, such as avoiding 
prepetition transfers, assumption or rejection of leases and executory contracts, 
key employee retention and incentive programs, the sale of assets outside the ordi-
nary course, and postpetition DIP fi nancing.
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Chapters 11-12 look at the process of draft ing, proposing, and confi rming a 
Chapter 11 plan of reorganization, including the thorny issues of non-consensual 
plan confi rmation, cramdown, and the Absolute Priority Rule.

Chapter 13 acquaints students with evolving variants to the standard Chapter 
11, such as liquidating Chapter 11s, prepackaged plans, structured dismissals, and 
hybrid forms of bankruptcy such as auto industry and mass tort bankruptcies.

Chapter 14 treats cross-border insolvencies under Chapter 15 of the Bank-
ruptcy Code, and examines how bankruptcy courts administer foreign insol-
vency proceedings in the United States in harmony with the UN Model Law on 
Cross-Border Insolvency.

Chapter 15 provides a detailed examination of the complex issue of bankruptcy 
jurisdiction, focusing on “core” and “noncore” proceedings following Supreme 
Court rulings dealing with the constitutional limits of bankruptcy court authority.

RESOURCES

Casebook: Th e casebook is structured around text, cases, and application ex-
ercises. Highlighted cases are introduced with a Case Preview, which sets up the 
issue and identifi es key questions. Post-Case Follow-Ups expand on the holding in 
the case. Real Life Applications present two to four opportunities to challenge stu-
dents to apply concepts covered in the case to realistic hypothetical cases. Applica-
tion Exercises off er a mix of problem-solving activities that require the student to 
step into the shoes of counsel for the debtor or creditor, or the bankruptcy judge, 
and determine the optimal outcome based on the facts and legal principles of the 
case. Th e Applying the Concepts feature demands critical analysis and integration of 
concepts covered in the chapter.

Other resources to enrich your class include: PracticePack exercises, Study 
Aid titles such as Examples & Explanations: Bankruptcy and Debtor/Creditor or 
Glannon Guide To Bankruptcy: Learning Bankruptcy Th rough Multiple-Choice 
Questions and Analysis, 3e. Ask your Wolters Kluwer sales representative or visit 
the Wolters Kluwer site to learn more about building the product package that’s 
right for you.
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